
Gas stations and convenience stores—we are where America shops. The U.S. convenience store 
industry is comprised of nearly 146,000 stores that account for more than $624 billion in sales. 
With over 140 million transactions per day, it pays to be affiliated with the industry’s largest 
association.

From single store operators to large multi-store chains, NACS is the only association that brings 
all types of c-store retailers to you. As a NACS Supplier Member, your benefits will enable you to 
engage with retailers on a daily basis, strengthen your connections within the industry and build 
awareness for your company and products. NACS is your gateway to better business.

	Full access to the latest industry issues, insights, 
and trends. The Industry Resources section of NACS 
Online is a rich resource of data, research and informa-
tion that can help you expand your business, reach new 
customers and make more informed decisions.

	An invitation to attend the NACS State of the 
Industry Summit, the ultimate networking opportunity. 
The Summit, which is exclusive to NACS members, 
offers a comprehensive review of the NACS State of the 
Industry data, the latest consumer insights, category 
metrics and an in-depth analysis of information critical 
to the convenience and petroleum retailing industry. 
>>For more information, please visit nacsonline.com/ 

NACS/Events/SOI.

	The NACS Daily, an indispensable e-newsletter of 
daily industry headlines, legislative and regulatory news 
from Washington, and knowledge and resources from 

NACS delivered to your inbox every weekday morning.  
>>Subscribe to the NACS Daily today at 

nacsonline.com/nacsdaily.

	Subscription to NACS 
Magazine, a monthly periodi-
cal featuring in-depth inter-
views with top industry leaders 
and articles that address the 
various challenges faced today 
by convenience and petroleum 
retailers. Subscriptions are 
available for any employee in 
your company at no charge.  
>>To get your free subscription, 

e-mail your name, title, company 

and address to nacsmagazine@

nacsonline.com.

The Latest Industry Information

Make New Connections. Maximize Sales. Be More Informed. 

Become a NACS Supplier Member.

	Listing in the NACS Membership Directory, the 
most comprehensive marketing guide—it is what 
retailers use to seek out your company’s products and 
services.

	Listing on NACS Connect, an online resource that 
allows retailers to search our supplier members’ com-
pany and contact information.

	Year-round NACS events offer valuable networking 
opportunities to gain knowledge and form meaningful 
interactions with retailers and your peers.

	Share your research with retailers by posting 
your non-brand specific research in the members-only 
section of NACS Online. 

	Present at a NACS event by submitting your pro-
posal for an educational program at the NACS Show  
or NACStech. >>For more information, email speakers@

nacsonline.com or visit nacsonline.com/speakers. 

Visibility for Your Company & Products

nacsonline.com



Membership Information

Amanda Puller
Supplier Relations Coordinator
apuller@nacsonline.com 
(703) 518-4223

Nicole Fox
Membership Manager, Supplier 
Relations
nfox@nacsonline.com 
(703) 518-4229

Seva Raskin
Director, Supplier Relations/ 
Hunter Club Liaison
sraskin@nacsonline.com 
(703) 518-4226

Bob Hughes
Vice President, Supplier Relations & 
Expositions 
bhughes@nacsonline.com
(703) 518-4270

Marketing Opportunities

Bob Block
Associate Publisher
rblock@nacsonline.com 
(703) 518-4224

Jennifer Nichols
Advertising Manager
jnichols@nacsonline.com
(703) 518-4276

Exhibit Information

Leigh Walls
Director, Exhibit Sales & Services – 
Petroleum
lwalls@nacsonline.com 
(703) 518-4215

Alison Daniels
Manager, Exhibit Sales & Services – 
Technology, Food Service and Facility 
Operations
adaniels@nacsonline.com 
(703) 518-4287

Matt Danzig
Manager, Exhibit Sales & Services – 
Candy, Snacks and Merchandise
mdanzig@nacsonline.com
(703) 518-4281

Contact us. To learn more about becoming a NACS Supplier Member, please contact 
any of the staff listed below or visit nacsonline.com/membership/supplier.

The next time you are in the Washington, D.C. area, please make plans to stop by our office! 
We would love to meet with you in person to learn more about your company and how we can 
help you attain your goals.

	Substantial savings on exhibit space at the NACS 
Show, the industry’s largest and most influential buying 
show and NACStech, the industry’s top technology 
event. >>For more information, visit nacsshow.com and 

nacstech.com. 

	Member discounts to attend NACS events and 
seminars including leadership conferences, category 
management seminars, and HR forums. >>To see 

upcoming events, please visit nacsonline.com/events.

Member Discounts

	The Coast to Coast Points of Care™ Rx Card, a 
free discount prescription card (not insurance) that 
saves cardholders up to 50% on individual prescriptions 
and 20% or more on an annual basis. The card covers 
an entire family and is honored at over 42,000 national 
and regional pharmacies. 

	The NSF Check Recovery Program eliminates 
costs and expedites the bounced check collection 
process.

	The NACS Tax Management Program is dedicated 
to providing quality, timely tax-saving strategies to our 
members. From the local supplier to the international 
manufacturer, the nationwide program assists with 
maximizing cash flow through property tax solutions.

>>For more information about these programs please 

contact Doug Spencer at (703) 518-4293 or email  

dspencer@nacsonline.com.

Special Employer Programs 

	Ask the NACS Help Desk, a valuable industry 
resource that can answer your questions and provide 
information on industry metrics, research, standards, 
member contacts, NACS products and services, train-
ing, technical assistance and more. >>Members can 

access the Help Desk by calling (800) 966-6227 or e-mailing 

information@nacsonline.com.

	Connect with an expert. NACS has access to 
knowledgeable and dynamic speakers—including NACS 
staff members—who can speak on a variety of topics 
related to the industry at your next event. >>For more 

information, contact Carolyn Schnare at (703) 518-4248  

or email cschnare@nacsonline.com.

Research & Resources

	Every dollar you spend with NACS is reinvested 
into the industry—a fact not lost on our retail mem-
bers. Whether it’s paying dues, purchasing products, or 

exhibiting at a show, those proceeds are reinvested into 
supporting and growing the convenience and petroleum 
retailing industry.

The Appreciation of Our Retail Members


